
Daily Stream: Filtering the Data

By revealing exactly who these visitors are,
you’ll be able to...

Identify who your existing prospects
are so you can nurture them

See who the fresh leads are that you
can contact

Get visibility on leads that you thought
had gone cold that you can reignite

Finding the                    in the
haystack

Companies using CANDDi get 15-20% of
their website traffic IDENTIFIED down to the
individual; Good, Bad and Ugly. 

But how do
you find the
needle in the
haystack?

hot lead



Daily Stream: Filtering the Data

How can you differentiate
between the person
trying to sell to you from
the prospect that keeps
coming back?

We recommend having a Daily Stream which
holds all of your identified visitors and
spending a few minutes every morning
‘tagging’ them up based upon what they are.

Some of this can be automatic, and some of
this is manual - on average companies spend
15 minutes a day and get fantastic result.

By sorting the data, you'll be able to...

React quickly
to prospects
and fresh
leads on your
website

Target your
marketing
activities
better

Know that
no lead is
slipping
through the
net

Finding the                    in the
haystack

hot lead



Daily Stream: Filtering the Data

Once you’ve got all the data filtered it’s
important this information is shared with
relevant people within the business.

If you have any questions or would like to
arrange a call to set up your Daily Stream and
Alerts, let us know, we'll be happy to help!

Finding the                    in the
haystack

hot lead

Get in Touch

http://www.canddi.com/

